
SAMPLE SPORTS AGENT BUSINESS PLAN

The purpose of this business plan is to raise $, for the development of a sports agency while showcasing the expected
financials and operations over the .

The success of the Company in developing, introducing, selling and supporting new and enhanced
sports-related products or services depends upon a variety of factors, including timely and efficient completion
of service and product design and development, as well as timely and efficient implementation of product and
service offerings. The last thing they want to do is help you to be a better competitor. If you think owners of
nearby sports agents businesses will give you advice, think again. In addition, sustaining our growth will also
require us to commit additional management, operational and financial resources to identify new professionals
to join our firm and to maintain appropriate operational and financial systems to adequately support
expansion. Try our link below to find competitors nearby. In addition, there can be no assurance that the
Company's cash flow generated from operations shall be sufficient to implement the Sports' business
objectives. Currently, Sports Events, one of the Sports' subsidiaries, has stadium insurance for general liability
coverage. You might even find something that points you in a completely different direction. Sports bar
business plan example - hortensias-du-lac. The anticipated growth could place a significant strain on the
Company's management, and operational and financial resources. Although the Company does not currently
maintain a key-man life insurance policy insuring the life of Mr. Consequently, franchisees may not operate
agencies in a manner consistent with our standards and requirements. Special Note Regarding Risk Factors
Although some of the risk factors summarized below may apply to many start-up companies, we have
included them because an emerging growth company such as Sports is inherently subject to these risks, and
others, which could cause actual results to differ materially from those projected in this Offering. This is
reinforced by the fact that the Company will only receive revenues once employment is secured on behalf of a
retained athlete. If you planning on starting a sports agents business, you should investigate whether
purchasing a franchise might simplify your entering the business. However, there can be no assurances that
these or other measures implemented by Sports shall effectively increase the Company's capabilities to
manage such anticipated growth or to do so in a timely and cost-effective manner. Concerns regarding the
security of e-commerce and the privacy of users may also inhibit the growth of the Internet as a means of
conducting commercial transactions in general. Rapid Technological Change May Adversely Affect Sports'
Business The ability of Sports to remain competitive may depend in part upon its ability to develop new and
enhanced sports-related products or services and to introduce these products or services in a timely and
cost-effective manner. Fortunately, somebody who runs a sports agents business outside of your community
will be much more likely to talk with you, given that you don't compete with them in their area. However,
there can be no assurance that such agreements shall fully protect the Company from competitive injury if any
of these individuals leave the Company. Not only are returns on investments always in question, but they also
can vary considerably per athlete-client. Consider advertisements as a way of creating awareness among your
target market.


